NPUNOXKEHUE A
®OH/[, OLLEHOYHbIX MATEPUANOB ONA NPOMEXYTOYHOW ATTECTALIMM
No ANCUUNNUHE «UHOCTPAHHDbIN A3bIK»

1. Ilepeuensv ouenounvix cpeocme 0s1 KOMREMeEHYU, POPMUPYEMBIX 8 pe3yibmame 0C60CeHU
OUCHUUNIUHDL

. Croco6
Koa koHTpO/IMpyemMoii KOMIIeTeH U OueHo4HOeE CpecTBO
OlleHUBAHUS
Kommiekr
VYK-4: CriocobeH oCyIeCTBIATh IEIOBYIO KOHTPOJIMPYIOIINX
KOMMYHHKAIIUIO B YCTHOM U MUCEMEHHOM MaTepUasoB JIs
dbopMax Ha TOCyIapCTBEHHOM SI3BIKE 3aueT; 3K3aMeH 3a4eTa; KOMILICKT
Poccutickoit deneparuu 1 ”THOCTPaHHOM(BIX ) KOHTPOJIMPYIOIIHX
sI3bIKe(ax) MAaTEepUAJIOB IS
HK3aMeHa

2. Onucanue nokazameneii u Kpumepues OUCHUGAHUA Komnemenuuﬁ, onucaHue uwiKani
oueHueanuAn

OneHuBaeMble KOMIETEHIIMHA NIPEACTaBIE€Hbl B paszaene «llepeueHb miiaHUpyEMBIX pe3yibTaTOB
o0ydeHHs MO TUCLUIUIMHE, COOTHECEHHBIX C WHIMKATOpaMHU JOCTHKEHHUS KOMIIETEHIIH» paboueit
IIPOrpaMMbl TUCHUILIUHEL «IHOCTpaHHBIN S3BIK).

[Ipu omnenuBanuu CcHOPMUPOBAHHOCTH KOMIETEHIUHA IO IUCHUIUINHE «VHOCTpaHHBIA SI3BIK)
ucnoneiyetcst 100-6amnpHas mkana.

Kpurepuii Ouenka mo Ounenka nmo
100-0aaanHoOM TPaAULMOHHOM IIKaJIe
HIKaJje
CTyneHT 0CBOMII M3y4aeMblil MaTepHUall 75-100 Omauyno

(OCHOBHOM U JOTMOTHUTENbHBIN), CACTEMHO
Y TPAaMOTHO M3JIaraeT ero, OCyIleCTBIsSET
MOJTHOE U TIPABUIILHOE BBITIOJTHEHUE
3aJJaHUu} B COOTBETCTBHUH C MHAUKATOPAMU
JIOCTIDKEHUST KOMIICTEHIIMI, ClIOCOOEH
OTBETUTH Ha JIONOJHUTENIbHbIE BOITPOCHI.

CryneHT ocBOMI U3y4aeMblii MaTepHal, 50-74 Xopowo
OCYILECTBIISICT BBIIIOJHEHNE 3a1aHUH B
COOTBETCTBUU C UHJIUKATOPaMU
JOCTH)KEHUSI KOMIIETEHIMH ¢
HEMPUHIMITAATGHBIMHA OITHOKAMHU.

CTyneHT JEMOHCTPUPYET OCBOEHUE TOJIBKO 25-49 Yooenemsopumenvro
OCHOBHOI'O MaTc€puajia, Mpu BBIITOJHCHUN
3aJJaHUM B COOTBETCTBHUH C UHANKATOPAMU
JOCTUXKCHUA KOMHGTGHL{I/Iﬁ A0IYCKacT
OTJEJIbHEIC OIINOKHU, HE CITIOCOOEH
CUCTCMATU3UPOBATHL MAaTCpraI U ACIIATh
BBIBO/IBI.

CTyneHT He OCBOMJI OCHOBHOE COJEPIKAHUE <25 Heyooenemeopumenvro
U3y4aeMoro Marepuaia, 3aJJaHus B
COOTBCTCTBUU C MHAWKATOpaAMU




JOCTHIXCHUA KOMHCTGHHI/Iﬁ HE BBIITOJIHCHBI
HJIN BBIITOJIHCHBI HCBCPHO.

3. Tunoevie KOHmpobLHBIE 3A0AHUA UU UHBIE MAMEPUATbL, HE0OX00UMbLe 0151 OUECHKU YPOBHSA
00CMUINCCHU KOMNEMEeHUUIL 8 COOMBENCMEUU C UHOUKAMOpaAMU

1.3a0aHua Ha cnocobHOCMb OCywecmenams 0€en108y0 KOMMYHUKAUUIO 8 YycmHol u
nuceMeHHol ¢opmax Ha 2ocydapcmeeHHOM f3bike Pocculickol ®edepayuu u UHOCMPAHHOM(bIX)
A3biKke(ax) (1-b1li cemecmp)

KomneteHuusa UHAMKaTOp AOCTUKEHNA KOMNETEHL MU

YK-4 CnocobeH ocyLecTBAATbL penosyto | YK-4.1 Mcnonb3yeT YyCTHYH M NMUCbMEHHYO GopMmbl
KOMMYHMKaLMIO B YCTHOM W NUCbMeHHOW ¢opmax Ha | AeNoBOW  KOMMYHMKaLMK Ha  pycckom
rocyfapcrtseHHoM s3blke Poccuitickon depepaumn M | MHOCTPAHHOM A3bIKAX

MHOCTpaHHOM(bIX) A3bIKe(ax) YK-4.2 BbinosiHAeT nepesos TEKCTOB o
MHOCTpaHHOro(-blX) Ha rocyAapCTBEHHbIA A3bIK U C
rocy4apCcTBEHHOro Ha MHOCTPaHHbIN(-ble) A3bIK(K)
YK-4.3 Ucnonb3yet COBpPEMEHHbIe
MHPOPMALMOHHO-KOMMYHUKATUBHbIE CpeacTBa B
pasnnyHbIX chepax feAaTeNbHOCTU




1. BRIMOMHHUTE MHCBMEHHBIH MEPEBON CACAYIONMX NMPEUIMKEHUH 13 chephl
JIeJIOBOH KOMMYHMKAIIHH ¢ PYCCKOTO A3bIKa Ha aHTHHCckui (YK-4.2):

1. Paspemmre npeacTaBUThCS.

2. I'-a JIxoncon (Mr. Johnson) — npe3uieHT O0JIBLI0M TOProBOii KOMIIAHHMH.
3. Bul korna-uubyae OsiBanu B Mockse, r-u bpayn (Mr. Brown)?

4. Hazneroce, BaM [IOHPABUTCSI BALll BH3HT.

5. MpI HanpaBigeMes B Halll o(HC, KOTOPBIH HAXOMUTCA B IIEHTPE ropoza.

2. Onupasck Ha 3HaHHE 0COOEHHOCTEH YCTHOMH JeI0R0i KOMMYHMKAITHH,
JIOTIONTHHTE JHAIOrHYecKOoe BhICKa3bIBaHHE (hpazaMu, MOIXOAALIIMMH II0 CMBICITY
(YK-4.1):

Starkov:

Williams: Good afternoon, Mr. Starkov. Have you seen our advertising materials?
S.:

W.: Does our new electronic equipment interest you?

S.:

W.: Our new machinery corresponds to the highest standards existing in the world
today.

S.

W.: We’ve worked much and achieved some success, Mr. Starkov.

S.:

W.: Twenty-four months from the start-up of the equipment. It’s standard.

S.:

3. Ommpasce Ha 3HaHHE OCOOGHHOCTEH  TIHCEMEHHOW  JIETIOBOH
KOMMYHHKALHH, BEIOEpHTE HAanOOoIee TIOAXOAAIIHE o cMBICTy cioBa(YK-4.1):

Mike Gore, the founder of Booksandstuff.com, began his ... career/job as a
software engineer. In the mid-1990s, he saw that Internet use was ... growing/
falling down at a phenomenal rate each year. He saw in this a great business ...
problem/ opportunity. He moved to Seattle, where there was a large pool of
technical know-how and, since the company began in 1996, it has generated
billions of dollars in ... profits/ losses. His company has changed the way we do ...

business/ things.

4. Ucnone3ys pecypebl cetn MuTtepHer, HaliauTe onpeaeneHus CAeayouux
JICKCHYECKHX eIMHUIL U3 cepsl enoBoi kommyHukanuu (YK-4.3):

1. audience

2. to present

3. to adjust

4. introduction



5. summary

5. BeinonmHuTE THCEMEHHBIH MEPeBo)| CICAYIOMIEro TeKCTa U3 chepsl 1e10Boi
KOMMYHHKALIMH ¢ aHDJIMHCKOro A3bIKa Ha pycckuid (YK-4.2):

PRESENTATION

The first step is to find out who you’re going to be presenting to. You should
find out how much the audience know about the subject. Are they experts or do
they know very little? Are you presenting to a group from the same or from
different countries? And adjust your language so that everybody can understand.

Now you're ready to start preparing what you’re going to say. So stage one is
the opening — the first few moments that can make or break the presentation. Then
stage two, a brief introduction about the subject of your talk. Stage three — the main
body of the presentation. And four, the conclusion, which should include a
summary of your talk and your recommendations. Finally, the question and answer
session.

When talking, face the audience at all times. Finally, remember that what you
say is as important as how you say it. A good presentation is very much a
performance.

6. IlocrpoiiTe MHCBMEHHOE MOHOIOTMYECKOE BBICKA3BIBAHHE, (DOPMYIHPYS
Balle OTHOIIEHHE K BOIPOCaM JIEJIOBOH KOMMYHHKAI[MH, PAacCMAaTPHBAEMBIM B
Tekere (13 m.4) (VK-1).

7. IlocTpoiiTe ycTHOE AMATIOrMYECKOE BHICKAa3bIBaHHE HA OJHY U3 CIeIYIOUINX
TeM, HMEIOLIHX OTHOLICHHUE K cdepe aeoBoil kommyHukaimn (YK-4.1):

1. Getting ready for a business meeting
2. Getting ready for an appointment

3. Discussing problems in the company
4. Discussing traveling on business

5. A good place for a business lunch



2.3a0aHus Ha cnocobHocmb ocywiecmssnsams 0en08yl0 KOMMYHUKQUUK 8 ycmHol u
nucemeHHol ¢hopmax Ha 2ocydapcmeeHHOM A3biKe Pocculickol ®edepayuu u UHOCMPAHHOM(bIX)
A3bIke(ax) (2-vi1li cemecmp)

KomneTteHuusn NHOMKaTop AOCTUXKEHUA KOMNETEeHLUU

YK-4 CnocobeH OCYLLLECTBAATb nenosyto | YK-4.1 Vicnonb3yeT YyCTHYIO U MUCbMEHHYO GOopmbl
KOMMYHUKALMIO B YCTHOM WU NMUCbMeHHOW ¢dopmax Ha | aenosom KOMMYHMKaLMn Ha pyccKom 7
rocyfapcrtseHHoM s3blke Poccuitickon depepaumn M | MHOCTPAHHOM A3bIKAX

MHOCTpPaHHOM(bIX) A3blKe(ax) YK-4.2 BbinosiHAeT nepesos TEKCTOB o
MHOCTPAHHOrO(-bIX) Ha rocyAapCTBEHHbIN A3bIK U C
rocy4apCTBEHHOIO Ha MHOCTPaHHbIN(-ble) A3bIK(K)
YK-4.3 Ucnonbsyet COBpeMeHHble
MHPOPMALMOHHO-KOMMYHUKATUBHbIE CpeacTBa B
pa3MYHbIX chepax feaTeNbHOCTU




1. BRIMOMHHUTE MHCBMEHHBIH MEPEBON CACAYIONMX NMPEUIMKEHUH 13 chephl
JIeJIOBOH KOMMYHMKAIIHH ¢ PYCCKOTO A3bIKa Ha aHTHHCckui (YK-4.2):

1. 51 xouy HaiiTH ApyTyI0 paboTy.

2. Jlxxon CMHUT BeTpeyaeTes ¢ KIMSHTaMH Mochie ooea.
3. ITpoaaku pacTyT KasKJblid rof.

4. Korma HaunHaeTcs cosenaaue?

5. IHOCTpaHIIBl 4acTO MONB3YIOTCA HAIMMH YCITYTaMH.

2. Onupasck Ha 3HaHHE 0COOCHHOCTEHN YCTHOMH /1e/10BOH KOMMYHHMKALIMH,
JOTOJHHTE JTHATOTHIECKOE BBICKA3bIBaHHE (PpazaMH, IMOIXONAIMMH TI0 CMEICITY
(YK-4.1):

(You are at the exhibition which is being held in London. The stand of one of
the American companies has attracted your attention. At the moment you are
talking to Mrs. Foster, the Sales Manager of the company)

Mrs. Foster: Does our new processing equipment interest you?

You: ... ... ...

Mrs. Foster: Our new equipment is not a bad choice. It corresponds to the
highest technical level and the highest standards existing in the world today.
You: ... ... ...

Mrs. Foster: Twelve months from the start-up of the equipment, this is
standard.

You: ... ... ...

Mrs. Foster: Two-three weeks from the date of payment.

You: ... ... ...

Mrs. Foster: Two-five days depending on the model.

You: ... ... ...

3. Onupascr Ha 3HaHMe ocoDeHHOCTeil  MUCHBMEHHON  JeNOBOH
KOMMYHHKAIHH, 3all0JIHATE NPONYcKH B Tekcte (1-10) HanOonee noaxoasmuMH 1o
cMbIicy cnoBamiu (a-j) (YK-4.1):

a) accuracy

b) employers

c¢) achievements
d) occupation
e) qualification
f) successful
g) employees
h) effective



i) possibility
j) impression

It is important to make a good 1) when going for a job interview.
Interviewers usually ask a number of questions, many of which concern 2)
. However, they also usually like to ask questions about previous 3)

as well as 4) not connected to the workplace. Often, the 5)

candidate is not the one with the most impressive education but the one

who shows that he or she has made the most 6) use of their time. Few
7) want 8) who are unable to think about themselves. The 9)
of advancement in any job rarely depends on the 10) of

work but more on the enthusiasm and dedication of the employee.

4. Hcnone3yst pecypebl cetd VHTepHET, HailiuTe ONpeIeNieHs CaeIy oInx
JIEKCHYECKHX eIHHHI] U3 chephl Ae10Boi KoMMyHHKauH (YK-4.3):
1. event
. profit
. loss
. to launch
. success

B WM

5. Brinmonanurte MUCHEMEHHEI MepeBo/T CNEIYIONIETo TeKeTa U3 cephl AeT0BOI
KOMMYHHKALIUH C aHIJIMHCKOTO A3bIKa Ha pycckuii (YK-4.2):

STORY OF SUCCESS

Conrad Asher is a businessman. When he was a boy he decided that he didn’t
want a job where he worked from 9am to 5pm every day. Conrad wanted
something more exciting. When he finished college in 1999, he worked as an event
organizer for 2 years. Then, in August of 2001, he launched his own company to
help organizations choose which sporting events to sponsor. The company made a
loss for the first few years, but last year, it made a good profit. Conrad likes to start
work early. He is usually at his desk at 7am. He often goes to sporting events in the
evenings. At the weekend, Conrad plays rugby and hockey and goes to watch
football matches. ‘I enjoy my free time, but I always enjoy getting back to work on

Monday morning.” Conrad says, ‘Sport is my work and my life; I’'m very lucky.’



6. TlocrpoiiTe NMUCEMEHHOE MOHOJOTHYECKOE BBHICKA3BIBAHUE, (GOPMYIHPYS
Ballle OTHOIIEHHE K BOIPOCaM JENOBOH KOMMYHHKAI[MH, paccMaTpPHBAaeMbIM B
tekcre (u3 11.4) (YK-4.1).

7. IlocTpoiiTe yCTHOE AMAIOIMYECKOE BLICKA3BIBAHHUE HA OJHY W3 CIEAYIOLINX
TeM, HMEIOIITHX OTHOIIEHHE K cepe nemopoii kommyHuKarme (YK-4.1):

1. Planning a meeting with a client.

2. Getting ready for a business presentation.

3. Discussing a sales report.

4. Discussing a new business opportunity.

5. Planning evening entertainment for a business partner

4. ®aiin u/unu BT3 ¢ NOAHLIM KOMIMAEKMOM OYEHOYHbIX Mamepuanos npuaazaemcs.





